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Why Space Tech? Why ORBX?

Why Space Tech?

The average cost of delivering payloads to Low Earth Orbit (LEO) has fallen by 
over 95% since 1960s to under $3,000/kg on SpaceX’s Falcon 9 this decade, 
fundamentally changing the economics of operating in space. Reusable rocket 
boosters – which reduce hardware replacement costs and support higher 
cadence – underpin this shift.1 

-

Launch: New Economics Are Reshaping the Industry

As access to space improves, orbital infrastructure scale is compounding. 
Active satellites increased from ~1,000 in 2010 to more than 12,000 in 2025 
and could approach 100,000 by 2030, transforming orbit from a collection of 
individual assets into a persistent infrastructure layer.4

 
Satellite-enabled solutions could account for 63% of space revenues by 2034 
as constellation density increases and services such as broadband connectivity 
expand.5 Satellite broadband revenue alone could reach $100 billion by 2035, 
roughly four times its 2025 level.6 This growth of satellite-services is shifting 
the economics of the industry from project-based hardware contracts toward 
recurring revenues for broadband and data services. 

-

Satellites: Rising Orbital Density Creates Investable 
Infrastructure

-

Improving economics have nearly quadrupled global orbital launch attempts 
over the past decade to roughly 325 in 2025. More importantly, commercial 
launches now account for 70% of activity, up from just 25% a decade ago, 
signaling the industry’s shift toward commercial scale.2 The commercial launch 
market is expected to grow at a 13.4% annual rate to $70 billion by 2035.3

 
Lower launch costs are also broadening the competitive landscape. SpaceX 
remains the dominant, but companies such as Rocket Lab are scaling 
capabilities and competing for a larger share of the launch market.

-

-

Defense & AI: Expanding Long-Term Revenue 

THE GLOBAL SPACE MARKET COULD SURPASS 
$1T IN ANNUAL REVENUES BY 2034

*Forecast
Source: Novaspace. (2026, January). The Space Economy Report.
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Governments worldwide spent $137 billion on space in 2025, including ~$73 
billion on defense.7 Spending should rise further, with the U.S. Space Force 
proposing $71 billion for FY2027.8 Public spending provides durable demand 
alongside commercial growth, improving revenue visibility across the space 
ecosystem.
 
AI could create another long-term revenue opportunity through orbital data 
centers. Orbital data centers could become economically viable as launch 
costs approach $200/kg, from nearly $2,720/kg they are at today.9 SpaceX has 
applied to operate an orbital data-center system comprising up to one million 
satellites, signaling the scale of the opportunity.10

-

-

Purpose-Built for Today’s Space Economy

ORBX targets four segments spanning the space tech value chain: (a) rocket 
launch and reusable rockets, (b) space tech and components, (c) satellite 
telecommunications and data services, and (d) space transportation, tourism, 
and exploration. This approach seeks to capture both established and 
innovative segments in the space economy. 

-

Pure-Play Exposure Where It Matters

Companies must derive at least 50% of revenues from space tech-related 
activities to qualify for inclusion, helping distinguish businesses where space is 
a meaningful driver of fundamentals from those with more incidental exposure.

-

ORBX: A More Targeted Solution to 
Access Space Tech

Designed to Capture Leaders and Emerging Innovators

ORBX uses a modified market-cap weighted approach designed to give greater 
representation to innovative industry leaders while retaining exposure to 
smaller companies that may help shape the next phase of the space economy. 
Individual securities are capped at 20%, balancing concentration towards 
leaders with thematic breadth.

-

Related ETF  

ORBX – Global X Space Tech ETF

FALLING LAUNCH COSTS ARE FUELING THE 
SATELLITE BUILDOUT

*Forecast
Note: Shows costs at first launch.
Source: NASA. (2018, July). The Recent Large Reduction in Space Launch Cost; Colossus. (2024, November). Is Space
Investable?; European Space Agency. (2025, January 4). Around 100,000 Satellites are expected to be in orbit by 2030;
Statista. (2026, June 29). Number of active satellites from 1957 to 2025.
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This material represents an assessment of the market environment at a specific point in time and is not intended to be a forecast of future events, or a guarantee of future results. This information is not 
intended to be individual or personalized investment advice and should not be used for trading purposes. Please consult a financial advisor for more information regarding your situation.

Shares of ETFs are bought and sold at market price (not NAV) and are not individually redeemed from the Fund. Brokerage commissions will reduce returns. 

Carefully consider the funds’ investment objectives, risks, and charges and expenses before investing. This and other information can be found in the funds’ full or summary prospectuses, which 
may be obtained at globalxetfs.com. Please read the prospectus carefully before investing.

Investing involves risk, including the possible loss of principal. The Funds are subject to certain principal risks, including Market Risk; Cybersecurity Risk; Operational Risk; Risks associated with 
Exchange-Traded Funds, including Authorized Participants Concentration Risk, Large Shareholder Risk, Listing Standards Risk, Market Trading Risks and Premium/Discount Risks; Trading Halt Risk; and 
Valuation Risk.

ORBX is also subject to Affiliated Index Provider Risk; Depositary Receipts Risk; Equity Securities Risk; Associated Risks Related to Investing in Space Tech Companies; Large-, Mid-, Small- and Micro-
Capitalization Companies Risk; Currency Risk; Custody Risk; Risks Related to Investing in the Aerospace and Defense Industry and the Industrials Sector; Foreign Securities Risk; Risk of Investing in 
Developed and Emerging Markets; Indexing Strategy Risk, including Index-Related Risk, Management Risk, and Tracking Error Risk; International Closed Market Trading Risk; Investable Universe of 
Companies Risk; Issuer Risk; New Fund Risk; Newly Listed Company Risk; and Non-Diversification Risk.

Space Tech Companies may face high research and development costs, intense competition, rapid technological change, and evolving regulation that could limit market access or render products 
obsolete. Results and reputations may be significantly affected by launch failures, mission anomalies, schedule delays, capacity constraints, rising costs, and defaults by launch providers or key suppliers. 
Companies in the Aerospace & Defense industry are subject to government defense budgets, geopolitical tensions, and regulatory changes, which can significantly impact revenues and profitability.

International investments may involve risk of capital loss from unfavorable fluctuation in currency values, from differences in generally accepted accounting principles or from social, economic or political 
instability in other nations. Emerging markets involve heightened risks related to the same factors as well as increased volatility and lower trading volume.

Global X Management Company LLC serves as an advisor to Global X Funds. The Global X Space Tech Index is owned and was developed by Global X Management Company LLC for use by Global X 
Funds. The Funds are distributed by SEI Investments Distribution Co. (SIDCO), which is not affiliated with Global X Management Company LLC or Mirae Asset Global Investments.
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